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Message from Regional Director of
CLAAS Regional Center South East Asia

Dear CLAAS fans,

The first half of 2018 has been extremely busy but lead :
up to a great start into the year. CLAAS has kicked off ‘ Z B A
several important strategic projects to showcase our

technology leadership in the South East Asian and
East Asian markets.

Our sugar cane residue-baling project with Asia's biggest
producer of sugar and bio-energy company in Thailand
has come to a close in mid-April. All post-harvest checks
have been concluded and necessary improvements
on the balers are now being developed and implemented
in a joint project with our factory Usines CLAAS France
in Metz (UCF) and our Regional Office in Bangkok.
With the implementation of these specific improvements
for sugar cane residue baling, we are looking forward “If you want to be the leader, )

to an even more sucoessful season starting in December 2019. you must keep running”

OCTAGON International Services Co., Ltd. (OIS) has been appointed as the new exclusive importer in Myanmar
and has been off to a flying start. Under the leadership of Mr. Chan Mya, Managing Director of OIS, CLAAS
is now represented with a showroom and test-driving range in the Mya Sein Yaung Industrial Zone north west
of Yangon city center. Two more branches will be finished in Nay Pyi Taw and Mandalay before the end of year.

Major exhibitions, Agritech 2018 and Poultry Dairy & Livestock Show have been hosted in Lahore, Pakistan in
a joint cooperation with our partner RAVI AGRIC. The exhibitions received more than ten thousand visitors including
leading government officials and top industry leaders. RAVI AGRIC is leading the way to further establish CLAAS
products as cutting edge technology leader for the local dairy industry.

SHREDLAGE is CLAAS newest technology for silage production. This new process for corn silage production,
nutrition for cattle and cows increases significantly. SHREDLAGE was launched to the European and North
American markets in 2015 and is now rapidly catching on in the market. MSK Farm Machinery Ltd., Japan has
now introduced SHREDLAGE as the first Asian partner to launch the SHREDLAGE Technology in Japan. The
first unit was presented at the Obihiro Show in Hokkaido. With twenty thousand visitors, the Obihiro Show is
the largest agricultural show in Japan. We expect that SHREDLAGE will cement the market leader position for
CLAAS forage harvesters in the Japanese market.

Another milestone achievement was the sales of the first AXION 950 with 405hp and second XERION 4000
TRAC VC with 419hp to the Japanese market. Both large tractors showcase the growing importance of CLAAS
high end tractor range in the Japanese market.

CLAAS expects a moderate improvement in the global agricultural machinery markets for the current 2018 financial
year. Drivers behind the increasing demand for professional agricultural technology include the strengthening
of milk price. The profitability of farms is expected to increase slightly again in most parts of the world. CLAAS is
therefore expecting a positive sales trend and stable earnings before taxes

Yours,

Benjamin Bhakdi

Regional Director
CLAAS Regional Center South East Asia Ltd.
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CLAAS Story

It’s all about the cow!
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SHREDLAGE - People will be hearing this term more and more in the future. It stands for a new silo
maize conditioning technology which CLAAS has acquired the license. With two new systems, the MCC MAX
and MCC SHREDLAGE, CLAAS has significantly developed its cracker concept for maize silage. The MCC
MAX received a silver medal at the Agritechnica trade fair. Both corn cracker systems make it possible to
condition extremely high-quality long-cut silage with chop lengths of over 20 millimeters.

What is SHREDLAGE?

The term of SHREDLAGE refers to a technology for
conditioning maize silage with chop lengths of 26
to 30 mm. for dairy cow feed. It was developed in
2008 in the USA. SHREDLAGE also refers to the
conditions maize silage itself, which has proven to
be a successful feed option in that country.

By way of comparison:

In Germany, chop lengths of four to eight millimeters
are usual. In addition, to the unusual lengths, intensive
conditioning of the crop is also a key component of
the SHREDLAGE process. Special rollers in the
SHREDLAGE cracker feature a counter-rotating
spiral groove to break down the cob pieces, crush
the grains and shred the materials in the longitudinal
direction.

Another advantage of SHREDLAGE is that its high
physical effectiveness on the rumen allows farmers
to forego the usual “structurally effective” feed
components such as straw or hay. This saves on feed
costs and allows the proportion of maize used in the
feed ration to be increased. The cow can therefore take
in more energy overall. “All in all”, explained Mr.Olson,
“we were able to prove in tests that SHREDLAGE
increases milk production by 1 to 2 liters per cow
a day, while also reducing feed cost at the same time.”
These results were also confirmed by farm manager
Dirk Westrup. Although he didn’t feed any SHREDLAGE
to his animal last year, he did feed his cows with
long-cut silage of 22 to 26 millimeters in length for
the first time. “With the long-cut silage, we came
close to the result promised by SHREDLAGE.”
Even though he omitted straw from the feed rations,
all of his animals remained healthy and milk production
remained at a constantly high level. “It allowed me
to save costs without any additional work.”

CLAAS Tractor working in dairy farm
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CLAAS JAGUAR using in dairy farm
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Market potential and reservations

CLAAS employee Marcus Hofer, Head of Product Management for Self-Propelled Harvesting Machines,
estimate the proportion of American dairy farmers who currently feed SHREDLAGE to their animals at 25%.
“And the market is growing here constantly”, emphasizes Mr.Hofer. He also sees huge potential in other regions.
“All around the world, increasing numbers of dairy producers are looking at long-cut and SHREDLAGE silage,
especially the top farms.” He believes that the most promising markets in Europe are France and Germany.

“| can also see potential in smaller markets. Farmers
are definitely talking about SHREDLAGE in countries
like Denmark and New Zealand.” said Joerg
Wesselmann, CGS Product Management CLAAS
Forage Harvesters

Looking back - how everything began.

The SHREDLAGE story began in 2009 with a
coincidence and a worn chopper that shredded the
corn silage instead of cutting it cleanly. It provided
the answer to the question of how the benefits of
corn silage can be used more effectively. The U.S
fodder experts Roger Olson and Ross Dale has been
looking for a similar method for some time. A first
CLAAS JAGUAR prototype started harvesting
in the fields just one year later, equipped with
SHREDLAGE technology. This marked the beginning
of the SHREDLAGE success story, which has been
closely associated with CLAAS harvesting technology
from day one.

CLAAS Story

In 2015, CLAAS signed a contract to sell SHREDLAGE in Germany and purchased the patent in 2016.
The innovative technology — which uses a special cracker with serrated profile — has acquired increasing numbers
of fans since then. It chops the stalks into sections of 26 to 30 millimeters, frays the straw and crushes the grain.
This improves fermentation of the crushed corn plants, making them easier for dairy cattle to digest. The longer
fibers in the silage stimulate rumination, as more of the structure is preserved. Starch availability is also improved
in all the plants, increasing the milk yield, improving the health of the livestock and reducing the need for added
fodder concentrate.
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Claasians Live and Work in Asia.
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Marcus Schmidt, CLAAS employee, lives and works in Asia since 2014 to present
Darian Schenk, CLAAS employee lives and works in Asia from 2017 to present
Max von Korff, CLAAS employee lived and worked in Asia from 2015-2017

Suddenly on the other side of the world. Experiencing family, friends and work in a new culture. Marcus Schmidt,

Darian Schenk and Max von Korff accepted this challenge and set off for Thailand with a ticket to Bangkok.

They support the CLAAS Sales Partners in the South East Asian and East Asian regions as a contribution
to modernizing the agricultural sector.

Living in Thai Village.

Life in a different culture was not entirely new to
Marcus Schmidt. Before Thailand, he had spent
several years in Australia, where he already looked after
the markets of South East Asia. However, the customer
service inspector also took on responsibility for India
in 2014 and decided to make inroads into the Kingdom
of Thailand as part of the rationalization drive.
Based here, he looks after all of South East Asia as
CLAAS Service & Parts Services Inspector (KDI).
“Everything is still new in these markets,” he says.
“In some cases we start without infrastructure or
political backing. So we can only ensure the success
of CLAAS projects in the region if we train engineers
in the use of our products.”

Marcus Schmidt and the team of CLAAS and importers
uIsAd sAMIA:AUIAINSIIN CLAAS A9 nlngla:wsaiAawsouRusFAoNs

vauwusdnsainuUs:inAlngia:wun lunanssurnadatnaususuinadn
vaulngoudnsd CLAAS Aus:inAlng

CLAAS People

Marcus Schmidt has frequent contact with customers. “The team has to develop a new service concept as
soon as a new piece of machinery is launched. Customer enquiries and problem reach the service inspector
in variety of ways and at anytime, but the promise remains the same- Whaterver it takes.”

Now, though, the Claasian has put down roots in Thailand
and lives with his wife and their first child in the countryside.
“The village traditions are fascinating. And if | ever feel
homesick for Germany, | just drop in at the bar
“Deutsche Eck” in Bangkok, where | can enjoy typically
German atmosphere and a good beer.”

hanuASIAISINR:AUMAUTITelFTUBouRLInasnaInu Bandusuau
unAuAUSANVaIAUINUS:INABUY Dol AUNIUIGouUIUISY
“agIlosdly” 1Kl AutisTHItnuuUaIVaIAUIosIUBITuwININU
VouuUSIn CLAAS Anousuunrinuuiia:Us:s1ogRdninaiuved
USBN Aand SIFuUa 1IBuInes 1871 3a 1oy IKUGRNSINWUKIUAS

nUNAVoIWINIUREUINIULT AonspiagnAllundniAioIzy
n:3uoon 1oIBun:guseniduulsia:us:inAdafianiu 1l osuoy
AOWE:RONIA:SUUS:AUSNaNATATEINUIAS0IINSUVOU CLAAS
2:IASUAIRAREATUNNG AU LNSAE sTAM AISoU 1BIA Na:ung
90U ARSW AoAURUNUBNIANTILLUDIVaIWINIVIADFoUS:INFATNY
la=ninABun-ausoNIBeld InuIung sou AoSWUUIASUKUNA
DughnnsmARUIBoIananAUSINARLYWEY Wi cduula:=unfaniu
Tuyodl 2558 fiu 2560 Na:AISoU 189F AowRuNausontnAd
Jonund seu pesWIAEnunauglsU dou ursaa soarfrtnAdu
nsovBAfunisusSNsUs:91ninAtAIIRT 2557 aufiudeguu

IavunuNIsBEdniunyunu
AFRNIIKIAVaUINY

MsTEBantusnInuFANIIRIUSSSUTLTS ISaulndmsuunsaa soar
vpelurinuegius:inAsaainsiduidunannanstia:iduganng
WsuAungIananaluninABon:sUsenIGals SiluliFuonudu
nAflFRIasuNIsusSMsiunatnUs:INFBUIRURBUNUNEUANGUTD
IAUNIUNEIUsINATNG InsmsiunUs=5RddnuuenKativTsrmehn
10U nsovaoun1susnas (KDI) uidunuosiiuludunnvod
USBN CLAAS Service & Parts lla:rintinRgiialugouveunininioidy
n=3uoeniGenls SronssolgesIUMUIFRNE03 “nNegIgIAER
TnlunanAiKad TuuwASIISIFEIISUANU IUR:EUVIAADIUWSOL
nFulAssaswwugundoulounsnansidosRiduvealiuauu
nIAgoR9-rAIs1IUTRIAGWIUVEU CLAAS 9:Us:aunonudniSale
TupnAdUURRenstiNWuRLSAoNSATSIASouINS VoIS TKIAIAaA”
uenINUIAOUNSAA BDARTI:AodAnranuanAogiduds:91
VINA1931 “ALNIUADIWEIUNIUINWINISAWIUATUUSNISOEIAUD
lazfiedrnlnuiSonanAuRfsudouIndasdnsaliUaosdriounann 3nf
ADUFADINISVaIANA1soUTudryrnsinge Qnauunfviunane

sulluusosUu TuNNBouIoaN IFISITINIWENEISNEINASTILVOUIS
BTRogiauo Uufifio N1susnishsoniSo dulo 3elsiaue TN
anFis1v:agnlnndadioviandouoslsinu”

TuT99UU LN$AA BUAN OABRENUNSSIA=aNRFNININ WSOUAU
UanIs1318anTUKYUNUsNIIInIAVedinsdUDIAUKLNGIgAToUIN
la:tnvadonnsARuUUIRRdosuaURIBoSUTVULN VA1
URAAUVEIAUILOSITUTUNSIINWHITORUAUSSEINAVOIAIU
iOulasiTuwsouiTusaa dnifoimavinnduinatononuAntuinu
TFildo mdulsransnuiEiosanidodnelUinas) shARtuhuvuun
fenunsalgastlsisunu weano:Tusuewnsing Salng néoan Ui
A AUTNETEWUU=I90AUR UN9:398USSIN10INISAAT IUUTH
WuogAiaun:



CLAAS People

Marcus Schmidt - CLAAS Service Inspector
u1sSAd BdAN RsSoOvdounIsuSNIs (KDI)

Living in the Bangkok Metropolis.

Of life in the city: Max von Korff lives where Thai life
is at its most vibrant. “You can barely avoid visiting
Bangkok if you travel to Thailand. The capital city
welcomes visitors with lively, hot streets and oodles
of energy,” says the country delegate, who travelled
to Indiain 2011 as a CLAAS trainee. “After the incredibly
exciting and eventful time in India, | didn’t hesitate
for long in 2015 when CLAAS offered me a positing
in Bangkok.”

While, Darian Schenk had first travel to Thailand
in 2016. “Living in Bangkok is really fun. With good
environment and good team here make me feel
comfortable just like in Germany” says the new Country
Sales Manager, who work for CLAAS since 2012
in diverse functions more especially in technical sales.
Darian has move to Thailand in 2017 as a Country
Sales Manager for Japan, Myanmar, Cambodia,
Philippines and Pakistan.

Business in South-East Asia

Local culture affects more than just private lives of
the three Germans, who look after several countries
together and therefore collaborate frequently.
Business in Asia is also different to back home.
Face-to-face communication is still in the order of
the day, and hardly anything gets done without it.
“Sociability is extremely important here. Relationships
are frequently built around shared meal,” explains
Marcus Schmidt.

“South East Asia is how to over 600 million people,
So agriculture naturally plays an important role.
We operate in a large and varied market with a growing
demand for agricultural innovation, which makes our
work particularly exciting. You'll find immense potential
if you cultivate the market carefully, and if you watch
and listen carefully. Steady growth in South East Asia
is no coincidence. The cultural differences teach you
to approach problems differently, broadening your
personal horizon,” says Max von Korff.

“There is a lot of movement here especially in
Agricultural sector. There are huge potential to develop,
Asia is moving forward and it is moving fast. We are
here to provide solutions as a technology leader,”
says Darian Schenk.
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Regional Center

Max von Korff - Former Regional Sales Manager (2015-2017)
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Field demonstration at Myanmar
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Darian Schenk - Country Sales Manager
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CLAAS Corncracker Expertise
It's all about processing performance.

The MULTI CROP CRACKER: A perfect match for practical requirements.

Now available with three different roller profiles, the new MULTI CROP CRACKER concept is able to respond
to changing practical requirements. As a rule, the fuel consumption and throughput associated with the three
different processes vary depending on the degree of processing. The chop length scale in the diagram on the
next page shows the boundaries between the key application areas of these processes. Short chop lengths
from 3.5 mm are the principal domain of the MCC CLASSIC. This cracker is primarily designed for conditioning
maize silage for biogas facilities. At the same time, the MCC CLASSIC remains a well-established and proven
solution for chop lengths up to 12 mm which are used in the preparation of maize silage as feed for dairy and
beef cattle. Over many years, the sawtooth profile of the MCC CLASSIC has proved itself to be a robust and
uncompromising solution.

The new MCC MAX, on the other hand, is the optimal
solution for meeting requirements which are constantly
changing — from short chop lengths for biogas facilities
all the way up to long-chopped 22 mm lengths; this
adaptation is possible without even having to change
the rollers. The key benefits of the MCC MAX therefore
lie not only in its ability to operate flexibly across a huge
chop length range, but also in the more intensive
conditioning and the more pronounced effects on the
silage structure. This type of chopped material,
measuring 7 to 8 mm, scores more highly than
conventional maize silage with a 4 mm chop length.

The MCC SHREDLAGE meets the requirements of
the feed strategy that shares its name. It is based on
a redefined approach to the chopped material used
for silage production which is increasingly gaining
ground, especially in the US. Roller elements with a
sawtooth profile and a spiral groove condition the
silage in such a way that milk and meat yields are
increased. Depending on the DM content, the system
can deliver chop lengths of 26 to 30 mm. At higher
DM levels, chop lengths as short as 21 mm are possible.
SHREDLAGE is long-chopped maize silage, which
also undergoes special conditioning. This can only
e achieved with the genuine SHREDLAGE corncracker
rollers. The benefits of high milk and meat yields as
well as improved animal health make themselves felt
in particular in the case of feed rations with high maize
content.

r . Product Highlight
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MCC MAX

Intensidade de processamento

Processingintensity  yicc sHReDLAGE  *

MCC CLASSIC
100%
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. CLAAS News and Event

CLAAS is growing in Pakistan.

CLAAS has provided reliable harvesting machinery for well over a century and offers a worldwide service network
for your convenience. In Pakistan, the history began in 2009 with our exclusive partner, RAVI AGRIC. RAVI AGRIC
is a part of well known group of companies “RAVI GROUP” Pakistan. The group was established since 1951
with highly diversified business experience in the field of automotive and farm machinery sector. RAVI AGRIC
is providing a complete solution to the farming community and their allied industry through the most advance
user-friendly farm equipment which begins from a simple tractor operated mower to large scale harvesters.

With professional partner, RAVI AGRIC and CLAAS
intelligent technology covering foragers, combine harvesters,
balers, tractors and harvesting machinery, you are able
to grow and attain our objective of ensuring a better
harvest.

For more information in Pakistan please contact

79/7
RAVI

RAVI AGRIC

2.5 km Defence Road, Off Bhoptian Chowk,
Raiwind Road, Lahore, Pakistan

Tel. +92 42 3532 0876-77

Fax. +92 42 3532 0257

info@raviagric.com
raviagric.com

Opening ceremony by Pakistan government sector
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CLAAS and RAVI AGRIC management team
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CLAAS at Agritech 2018, Pakistan
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34" International Agricultural Machinery Show

in OBIHIRO: Japan

CLAAS products were exhibited by our Importer LMJ
and MSK Farm Machinery.

Next to the impressive booth at the main site, visitors
could have a closer look on our tractors at the demo
-field. With more than 20,000 visitors of the MSK booth
and approximately 3,000 interested farmers in the field
we could finish this successful show and are looking
forward to the 35th Obihiro Show in next four years.
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CLAAS Team at the show
AU9IN CLAAS n1eluvu

CLAAS QUIZ ?

MOUAININAUVOISIAIN CLAAS
AN : SHREDLAGE Fio o:[s ?

638 - 432 - 719

IWOIWUW Amou So-Rog vourinuunniues 063-843-2719

HURAIVA 31 NUYNYU 2561




Ensuring a better harvest
claas.com
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